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Customer first — Specialty Pump Producers NIKKISO and LEWA Intend to be
Global Leaders Together

Now that LEWA GmbH is to join NIKKISO Group through an acquisition, both companies are excited
about their shared synergies in product technology and global market presence.

NIKKISO was founded in 1953, and from its origins as a pump importer has consistently grown into a
high-tech company with global operations. It is well known in Europe for its medical technology —
especially in the field of dialysis equipment. In Asian markets, besides supplying precision pumps to
the chemical industry, it also manufactures water-treatment systems for power plants and CFRP
products (composite materials based on carbon fibres) for the aerospace industry. More than offering
just a pure sales structure, the company’s manufacturing facilities in Japan, the USA, China, Taiwan,
Thailand and Vietnam facilitate market access in non-European key target regions. The publicly traded
company NIKKISO with its 3,843 employees generates annual global sales of approx. €548 million, of
which about €165 million is in the pump area.

Since its founding in the year 1952, LEWA GmbH has been developing, manufacturing and marketing
metering and process diaphragm pumps as well as systems based on them. These technically
challenging products enjoy a high level of acceptance worldwide, and are simply indispensable in
applications that are crucial for processes and related to safety. Market focal points are the chemical
industry, pharmaceutical industry and — finally, and most importantly — the oil and gas industry.
Approximately 730 LEWA employees attained sales of just over €145 million in 2008.

Common to both companies are their high levels of market and product competence, integrated
solutions for customers and a commitment to “sustainable development technologies.” NIKKISO and
LEWA both seek to integrate environmental protection and resource-conserving and environmentally
friendly manufacturing in their products in the context of “Environmental Management Systems” that
are designed for the medium term.

Since the two companies have hardly any product overlaps and only a few target market overlaps,
NIKKISO and LEWA find themselves in an attractive win-win situation: innovative synergies, joint
utilization of R&D results and the ability to pave the way for access to specific markets as well as the
steady expansion of sales channels represent an extraordinary advantage for both current and new
customers.

Due to the excellent positioning of the two companies and their competent employee bases, there is
no need to fear downsizing actions or a change in the management.

“We respect LEWA as a renowned brand backed by outstanding technologies,” says NIKKISO CEO
Toshihiko Kai. “We want to preserve and promote the brand, its employees, sales network and the
fundamental solution-oriented alignment of the company. We can sell LEWA products very well in our
markets, and utilize its excellent R&D department. Together with LEWA, we want to become Number
1 in the world.”

Bernd M. Stitz, CEO of LEWA GmbH, also welcomes NIKKISO as an ideal new owner: “The
company is now strongly positioned to form a worldwide leading pump manufacturer together with
NIKKISO, who is increasingly able to offer their customers complex packages and system solutions.
The regional focus of both companies, their major customer industries and their key technologies
perfectly complement each other.”
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For information on the NIKKISO pump business:

Naota SHIKANO

Business Promotion Department
NIKKISO Co., Ltd.

Tel.: +81 42 392-3548

Cell +81 90 9821-4226

E-Mail: naota.shikano@nikkiso.co.jp
www. hikkiso.co.jp/english

Fig. 1: NIKKISO CEO, Toshihiko Kai
Fig. 2: CEO LEWA GmbH, Bernd M. Stiitz
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From left to right:

Hiroshi Nakamura (Director, General Manager,
Planning Division),

Bernd M. Stutz (CEO LEWA GmbH),

Dr. Andreas Hohler (CTO LEWA GmbH) and
Naota Shikano (General Manager, Business
Promotion Department, Pump Division)
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Fig. 6:
The entire LEWA Management with guests of
NIKKISO at the LEWA Management Meeting in

July 2009.

You will find images and digital text documents at www.lewa.de/presse or at our download center
at www.lewa.com/press.
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Produkte & Leistungen:

e Dosierpumpen
Prozessmembranpumpen
Dosier- u. Mischanlagen
On- & Offshore Anlagen & Systeme
Condition Monitoring Systeme
Odorieranlagen
o Weltweite After Sales Services

Products & Services:

Metering pumps

Process diaphragm pumps

Metering and mixing systems

On- & offshore skids, systems & packages
Condition monitoring systems

Odorizing systems

Worldwide after sales service

Branchen:
e Ol & Gas (upstream & downstream)

Key industries:

Oil & gas (upstream & downstream)

[ ]

e Chemie & Petrochemie e Chemicals & petrochemicals

e Pharma & Kosmetik e Pharmaceuticals & personal care

e Lebensmittel & Getranke e Food & beverages

¢ Kunststoffe e Plastic processes

e Wasch- & Reinigungsmittel e Cleaning & detergents

e Energie & Umwelt e Energy & Environment

e Specials (wie z.B. Odorierung) e Specials (such as gas odorizing)
Kontakt/Contact:

Dr. Hans-Joachim Johl, Leiter Marketing/Manager Marketing

Telefon +49 7152 14-1376
Fax + 49 7152 14-2376
hans-joachim.johl@lewa.de

Kontakt Agentur/Contact Agency:
Corinna Sauer

Telefon +49 5451 9976-70

Fax +49 7152 9747-97
lewa@schwabe-braun.de

Belege bitte an die folgenden Adressen/Please send voucher copies to:
LEWA GmbH, Dr. Hans-Joachim Johl, Ulmer Str. 10, 71229 Leonberg, Germany
schwabe+braun GmbH, Mollenbachstr. 6, 71229 Leonberg, Germany




